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CMAR will be participating in the 2015 Relay for Life in Gratiot County. We are
looking for Member Volunteers to join our team. We would love to see a good
representation of our offices. To sign up as a team member, or to simply donate
toward our goal, visit our website at cmiar.com/events.htm and follow the link.

Loons Game!
Friday, August 21, 2015
Dow Diamond Stadium
825 East Main Street ● Midland, MI
Game Time & Location: 7:05pm under the Pavilion
Buffet dinner is available from 6:00pm-8:00pm
Price: $25.00 per person, families welcome
Cost includes: game ticket, buffet dinner, unlimited non-alcoholic
beverages and lots of entertainment
Fireworks after the game!
*TICKETS ARE LIMITED*
Deadline for tickets: August 6th, 2015
Join us for a fun evening under the pavilion at the ball field!
Sign up on page 6
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JULY CALENDAR
2nd
Membership Commi ee
6th
Publicity & Public Rela ons Commi ee
8th
Bylaws Commi ee
14th
Board of Directors Mee ng
15th
Building Commi ee
21st
Educa on/Program Commi ee

9:00am
9:00am
1:00pm
8:30am
1:00pm
9:00am

AUGUST CALENDAR
3rd
Publicity & Public Rela ons Commi ee
9:00am
6th
New Member Orienta on
10:00am‐3:30pm
7th
Gra ot Relay For Life
3:00pm
11th
Board of Directors Mee ng
8:30am
18th
Educa on/Program Commi ee
9:00am
20th
Finance Commi ee
1:00pm
21st
Loons Game
7:05pm
27th
1:00pm
Finance Commi ee
31st
Publicity and Public Rela ons Commi ee
9:00am
Find Calendar of events and mee ngs any me on
our website cmiar.com. Look for the
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Directors Corner

2014‐2015

Update from June’s Board of
Directors Meeting:

Leadership

Presidents Report: Jim Parsons reported that he
is making some progress with the President of
GLAR. They will be meeting sometime in July to
discuss Reciprocal Agreement between NGLR
and GLAR.
AE Report: We are busy promoting events such
as Relay for life. Holly is working 20 hours per
week (9am-1pm). We welcomed 11 new or
returning members and received our first
dividend check from NGLR at $25/member.
Motion to advise the NGLR Representatives to
entering an agreement with Zillow. Support,
PASS.

For more complete minutes from the Board of Directors
Mee ng, visit our website at
cmiar.com/members/bodagendas.htm

MONTH SALES COMPARISONS

Units Sold
Average Sale
Total

WELCOME NEW
OFFICE:

June
2014

June
2015

102

94

$104,379

$106,754

$10,646,752

$10,034,949

2ND QUARTER SALES COMPARISONS

Units Sold
Average Sale
Total

April‐June
2014

April‐June
2015

232

266

$99,003

$107,218

$22,968,736

$28,520,142

PRESIDENT
Jim Parsons
PRESIDENT ELECT
Jim Vanas
PAST PRESIDENT
Sue Welling
TREASURER
Leslie Walton
SECRETARY
Julie Rush
DIRECTORS
Barbara McCollom
Dave Zamarron
Rick Arlt
Randy Golden
Lee Aldrich
Meredith Lo
Marci Browne
AFFILIATE
DIRECTOR
Paul Alexander

CMAR Mission Statement
Central Michigan Associa on Of REALTORS® is dedicated to serving the community by preserving private
property rights and providing educa onal, ethical, and professional services while holding the REALTOR® to a
high standard of accountability.
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The Code Is Your Business
MARCH 2015 | BY GRAHAM WOOD, BRUCE AYDT
Working in real estate comes with its fair share of
irritations. Agents who don’t return calls in a timely
manner or clients who make inappropriate demands can
be frustrating, to say the least. But discerning when
difficult behavior crosses the ethical line can sometimes
be tricky—whether it pertains to your dealings with
other REALTORS®, clients, or the general public. To
help you distinguish actual infractions from
misunderstandings or simply poor manners, we look at
five real-life business dilemmas and describe how the
REALTORS® Code of Ethics applies.
CONTINUED FROM JUNE’S ISSUE...
Disclosure of Property Defects
Sometimes, sellers would rather not disclose significant
problems with a property, and it may seem that the
responsibility to act in a client’s best interest gives
listing agents a reason to go along with the pretense.
However, the Code prohibits REALTORS® from
misleading buyers on the material facts about a home. If
an agent knows about a property defect, disclosure is
necessary regardless of the seller’s wishes.

to the sanctions Hutchens could have faced had she done
what the seller asked. That breach of the Code of Ethics
would likely have violated the license law, too, and it
could have put her real estate license in jeopardy and
triggered legal action by a duped buyer.
What the Code Says (Article 2): “Avoid exaggeration,
misrepresentation, and concealment” of “pertinent” facts
about the property or the transaction, this Article says.
Typical scenarios that come up under Article 2 involve a
seller who does not want to disclose a matter of
significance about the home. To avoid the risk of a Code
violation and possible legal action that may result from a
seller’s failure to disclose, REALTORS® should err on the
side of disclosure.
Similarly concerning is when a seller refuses to disclose
an issue because it has been “fixed.” The problem here is
that there are many ways to define how something was
fixed. The best thing to do is to ask the seller for
documentation of the fix, including a paid receipt, and
then discuss disclosing and providing evidence of the fix
to a new buyer.
A seller’s refusal to disclose a significant fix to a property
can result in serious liability issues for an agent if the
agent knows about it and the fix fails or was inadequate.
More in next month’s issue…

Hootsuite

Sherry Hutchens, a sales associate with Dudum Real
Estate Group in Walnut Creek, Calif., recognized this
when one of her sellers tried to hide a termite problem
with her home. Despite the termite rods—filled with
chemicals—running from the foundation and along the
stucco exterior of the house, the seller wanted to make it
appear as though there was never a problem.

SPECS: Free, available on iOS and Android
WHAT IT DOES: Social media publishing and
tracking made simple. Using the major social
networks’ apps for personal use? That works, but
when it comes to using several channels for real
estate business, a single app can give you all the
insights and functionality you need. Hootsuite
makes social media publishing, scheduling, and
tracking a piece of cake. Set up your tweets, posts,
and other
social
messages on
the go and
monitor their
metrics. That
way, you can
keep up with
what’s working
for your social
media
marketing
while out of the
office.

“[The seller] called me one day and asked me to come to
the house with my digital camera,” Hutchens recalls.
“When I arrived, I found her on the side of the house
wearing rubber gloves and scrubbing the termite rods
with Brillo pads.” The seller requested that Hutchens
take photos of the cleaned rods to “prove that the
termite inspector was wrong” about the home’s current
condition.
Hutchens rightfully refused—and the seller fired her.
The loss of the client was a small price to pay compared
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Isabella County Relay For Life
Congratula ons to our REALTORS Home
Team at the Isabella County Relay for Life
on Saturday, June 13th. They met their goal
and raised over $1,000! Thank you to
everyone for showing support for our team
and for the American Cancer Society.
Special thanks to our team
members: Aaron Abair, Jon Rhynard, Ryan
Anderson, Jessica Turner, and Vicki Cole.

MAR Legal Lines –
Question of the Month

Century 21 Bowerman/Peake
has changed their named AND moved to:
Century 21 Central Realty & Associates
714 E. Wisconson
Mt. Pleasant, MI 48858

W

ith the help of McClelland & Anderson, we
are taking the most recently asked questions
from our legal hotline and putting them in Enews. We will be featuring a different question each
issue.

WELCOME NEW AFFILIATE!

QUESTION:
My sellers sent me a written notice terminating my
listing contract for their residence 6 weeks prior to its
expiration. They will no longer return my calls or allow
any showings. Aren’t my sellers in breach of contract
and can’t I require them to let me show their home to
potential buyers?
ANSWER:
Even if your sellers are in breach of contract, you
cannot require them to let you show their home. Your
only remedy would be to file a lawsuit asking a court to
compensate you monetarily for the sellers’ breach of
contract.
For more Legal Q&A, visit http://www.mirealtors.com/
Legal-Resources

BEST WISHES TO AFFILIATES MOVING ON:
Tracey Sallee, Mercantile Bank

CMAR Vision Statement:
CMAR, a premier REALTORS® Association, provides focused educational opportunities, enriched
membership services, community involvement, and expansion of technology for its members and the public.
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WELCOME NEW AGENT:
Lisa Dice, Weichert Realtors Broadway Realty
BEST WISHES TO AGENTS MOVING ON:

UPDATE FROM MAY
NGLR MLS BOARD MEETING

Marcy Myers, Your Team Realty



Mo on to pay $25 per member back to local
associa ons based on member count as of 1/1/15 and
review again in 3rd quarter 2015. Support. Mo on
carried.
 Mo on to discuss syndica on policy. Support. Mo on
carried. New contract from Zillow—GM discussed but
we currently have no policy on syndica on. Add to next
month’s mee ng. Mo on to develop syndica on policy.
Support. Mo on carried.

UPDATE FROM JUNE
NGLR MLS BOARD MEETING


NEXT REWARD DATES:

Summary of Zillow Discussion: cau ously moving
forward on contract with Zillow, but making needed
changes before finalizing.

YOUR OFFER DATES:

July 1–15, 2015

YOUR ACTION:

"Like" the House Logic Facebook Page

YOUR REWARD:

Social Media for REALTORS®: Facebook‐Download

REWARD VALUE:

$11.95

July 16—31

YOUR ACTION?REWARD: Download the RPR Mobile™ App to earn your digital download reward!
Remember our link to the MVP+ program on our website at cmiar.com/members/index.html

Please return this section to CMAR office with Payment • All payments for tickets due by August 20, 2015
Checks made payable to: CMAR

Number of tickets: ___________________________________ Total Amount: $______________________________________
Name(s): ________________________________________________________________________________________________________
_____________________________________________________________________________________________________________________________
Address: 111 South Lansing Street, Mt. Pleasant • Phone: 989-773-2564 • Fax: 989-773-0193 • E-mail: office@cmiar.com

It’s Loons Baseball Time!
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